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Company Note

Premaitha Health*
Trading update – real underlying momentum
The FY 2018 illustrates the strong momentum in the business. The Non Invasive 
Pregnancy Testing (NIPT) business has started FY 2019 at EBITDA-breakeven with 
annualised revenues running at £7.7m (+24% up on FY 2018). This excludes growth 
from existing customers yet to come on stream, the benefit of national 
reimbursement coverage to NIPT volumes in France (expected H2 2018) and new 
customer wins in high-volume markets that will be accessible due to new technology 
that affords a lower-priced NIPT (eg. India). The company also raised £2.5m by way of 
a placing at 4.5p, which is expected to be sufficient to get to cashflow-breakeven for 
the group as a whole. Although there remains the uncertainty of litigation with 
Illumina, the fact that Premaitha is in settlement discussions is positive, whilst 
growth initiatives are predominantly focused on territories where problematic IP is 
not in force (67% of revenues). We reinstate forecasts and a target price of 12p.

Trading update indicates a 100% increase in revenues to £6.2m, with organic growth of 
35% supplemented by a full-year contribution from the Yourgene acquisition (c.£2.7m). 
The UK accounted for 19% of revenues (+8%) with international markets rising by 
c.120% and Europe (ex-Genoma) by c.140%. The company enters FY 2019 at an 
EBITDA breakeven run-rate on its NIPT activities.

NIPT – EBITDA breakeven. Based on March 2018 NIPT volumes of c.5,500 tests, a 
gross margin of c.53%, which is on an improving trend, and reduced UK operating costs 
(20% lower now than at the start of FY 2018), the NIPT business enters FY 2019 with 
annualised sales of c.£7.7m, which excludes new customer wins. 

Internationalisation and development of additional clinical genetic tests. Growth will 
be driven by international markets (+50% and 67% of FY 2019 revenues, with two new 
customers in India and Kenya announced today emphasising the drive into these 
markets. R&D will focus on leveraging core IONA test technologies into broader NGS 
applications whilst developing complementary products in the reproductive health field.

Funded to cashflow-breakeven having raised £2.5m by way of a Placing at 4.5p per 
share. Funds will be used to support NPD, expand the product range, and BD activities to 
ensure that the NGS installed platform has more diagnostic content.

Forecasts and valuation. We are reinstating forecasts in which we forecast two-year 
CAGR revenue growth of 34%. Our target price of 12p implies an EV of c.£60m and 
equity value of £47m, at which level the stock would trade on a CY 2018 EV/sales 
multiple of 6.0x, falling to 4.7x in 2019.
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Key estimates | Year end: Mar 2016A 2017A 2018E 2019E 2020E
Revenue £m 2.5 3.1 6.2 8.8 11.1
Adj EBITDA £m -5.3 -5.1 -3.7 -1.8 -0.5
Adj EBIT £m -5.9 -5.8 -4.8 -2.8 -1.5
Adj PBT £m -6.0 -6.0 -5.3 -3.7 -2.3
Adj EPS p -2.1 -1.5 -1.2 -0.7 -0.4
DPS p 0.0 0.0 0.0 0.0 0.0

Key valuation metrics 2016A 2017A 2018E 2019E 2020E
EV/EBIT (adj) x -6.3 -6.4 -7.7 -13.1 0.0
P/E (adj) x -3.6 -5.0 -6.1 -10.5 -16.5
Dividend yield % 0.0% 0.0% 0.0% 0.0% 0.0%
Free cash yield % -34.6% -35.0% -40.3% -7.2% -2.7%
Pre-tax ROCE % -208.3% -56.4% -38.6% -23.4% -13.8%
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Growth analysis 2017A 2018E 2019E 2020E

Year end: Mar
Sales growth % 25.5% 101.5% 42.2% 26.1%

EBITDA growth % 4.8% 27.0% 50.6% 71.3%

EBIT growth % 1.3% 17.5% 41.0% 48.3%

PBT growth % -1.5% 12.1% 31.2% 35.9%

EPS growth % 29.1% 17.9% 41.5% 36.3%

DPS growth % n/m n/m n/m n/m

Income statement 2017A 2018E 2019E 2020E

Year end: Mar

Sales £m 3.1 6.2 8.8 11.1

Gross profit £m 1.3 3.1 4.8 6.7

EBITDA (adjusted) £m -5.1 -3.7 -1.8 -0.5

EBIT (adjusted) £m -5.8 -4.8 -2.8 -1.5

Associates/other £m 0.0 0.0 0.0 0.0

Net interest £m -0.2 -0.5 -0.8 -0.9

PBT (adjusted) £m -6.0 -5.3 -3.7 -2.3

Total adjustments £m -1.8 -3.2 -0.8 -0.8

PBT (stated) £m -7.9 -8.5 -4.4 -3.1

Tax charge £m -0.0 0.0 0.0 0.0

Minorities £m 0.0 0.0 0.0 0.0

Reported earnings £m -7.9 -8.5 -4.4 -3.1

Adjusted earnings £m -6.1 -5.3 -3.7 -2.3

Shares in issue (year end) m 321.2 321.2 386.8 386.8

EPS (stated) p -3.3 -2.7 -1.2 -0.8

EPS (adjusted, fully diluted) p -1.5 -1.2 -0.7 -0.4

DPS p 0.0 0.0 0.0 0.0

Profitability analysis 2017A 2018E 2019E 2020E

Year end: Mar
Gross margin % 41.7% 49.7% 54.8% 59.8%

EBITDA margin % -164.3% -59.6% -20.7% -4.7%

EBIT margin % -188.3% -77.1% -32.0% -13.1%

PBT margin % -196.3% -85.7% -41.4% -21.1%

Net margin % -196.6% -85.7% -41.4% -20.9%

Cash flow analysis 2017A 2018E 2019E 2020E

Year end: Mar
Cash conv'n (op cash / EBITDA) % n/m n/m n/m n/m

Cash conv'n (FCF / EBITDA) % 163.4% 257.7% 92.6% 123.4%

U/lying FCF (capex = depn) £m -8.6 -10.2 -2.3 -1.2

Cash quality (u/l FCF / adj earn) % 142.0% 192.1% 62.5% 50.8%

Investment rate (capex / depn) x 0.6 0.4 0.5 0.5

Interest cash cover x net cash net cash net cash net cash

Dividend cash cover x n/a n/a n/a n/a

Cash flow 2017A 2018E 2019E 2020E

Year end: Mar
EBITDA £m -5.1 -3.7 -1.8 -0.5

Net change in working capital £m 0.7 -0.1 -0.6 -0.2

Other operating items £m -3.6 -5.3 1.1 0.5

Cash flow from op. activities £m -7.9 -9.1 -1.3 -0.3
Cash interest £m 0.0 0.0 0.0 0.0

Cash tax £m -0.0 0.0 0.0 0.0

Capex £m -0.4 -0.4 -0.4 -0.4

Free cash flow £m -8.3 -9.5 -1.7 -0.6
Acquisitions / disposals £m 0.4 0.0 0.0 0.0

Dividends £m 0.0 0.0 0.0 0.0

Shares issued £m 1.5 0.0 2.5 0.0

Other £m -0.7 -0.5 -0.7 -0.8

Net change in cash flow £m -7.1 -10.0 0.1 -1.4
Opening net cash (debt) £m 4.0 -3.1 -13.1 -13.0

Closing net cash (debt) £m -3.1 -13.1 -13.0 -14.5

Working capital analysis 2017A 2018E 2019E 2020E

Year end: Mar

Net working capital / sales % 7.1% 8.3% -0.3% -2.7%

Net working capital / sales days 26 30 -1 -10

Inventory (days) days 51 33 29 29

Receivables (days) days 390 219 164 135

Payables (days) days 415 222 194 174

Leverage analysis 2017A 2018E 2019E 2020E

Year end: Mar
Net debt / equity % 53.5% n/a n/a n/a

Net debt / EBITDA x n/a n/a n/a n/a

Liabilities / capital employed % 43.1% 109.9% 119.7% 144.5%

Balance sheet 2017A 2018E 2019E 2020E

Year End: Mar
Tangible fixed assets £m 2.9 2.4 1.9 1.5

Goodwill & other intangibles £m 8.3 8.1 7.9 7.8

Other non current assets £m 0.0 0.0 0.0 0.0

Net working capital £m 0.2 0.5 -0.0 -0.3

Other assets £m 1.1 1.1 1.1 1.1

Other liabilities £m -3.5 0.0 0.0 0.0

Gross cash & cash equivs £m 1.3 0.3 1.1 0.5

Capital employed £m 10.3 12.4 12.0 10.6
Gross debt £m 4.4 13.6 14.4 15.3

Net pension liability £m 0.0 0.0 0.0 0.0

Shareholders equity £m 5.8 -1.2 -2.4 -4.7

Minorities £m 0.0 0.0 0.0 0.0

Capital employed £m 10.3 12.4 12.0 10.6

Capital efficiency & intrinsic value 2017A 2018E 2019E 2020E

Year end: Mar
Adjusted return on equity % -103.5% 435.7% 153.9% 49.3%

RoCE (EBIT basis, pre-tax) % -56.4% -38.6% -23.4% -13.8%

RoCE (u/lying FCF basis) % -83.7% -82.5% -19.0% -11.2%

NAV per share p 1.8 -0.4 -0.6 -1.2

NTA per share p -0.8 -2.9 -2.7 -3.2

This report has been prepared solely for the use of Adam Reynolds
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Investment summary
We are reinstating forecasts and introducing a new target price following the company’s 
trading update for the year ending 31 March 2018, which also provided insight into the 
future direction of growth (international NIPT and new product developments), a re-
branding of the business to reflect geographic areas of focus as well as an update on the 
outstanding litigation. Despite the latter overhang and c.£14.5m of gross debt on the 
balance sheet, we continue to believe in the long-term viability and value of the business. 
Its strong position in international markets (c.67% of FY 2019 revenue forecasts), where it 
has IP freedom to operate, and the continued support from Thermo Fisher (one of the two 
leading NGS platform companies) are strong endorsements of the opportunity.

NIPT EBITDA-breakeven going into FY 2019
Premaitha enters FY 2019 at an EBITDA breakeven position in its NIPT activities. We 
estimate this to be driven by a monthly NIPT volume run-rate of c.5,500 tests, a gross 
margin of c.53%, which is on an improving trend, and operating monthly cash costs of 
c.£0.35m. This excludes central PLC costs, which have been reduced to c.£0.5m and new 
product development activities, which are expected to rise to c.£2m in FY 2019.

Inherent growth momentum
Premaitha exited FY 2018 with annualised revenues running at c.£7.7m, which implies 
24% growth on FY 2017. With many of the 20 new customers signed up in 2H FY 2018 
yet to come on stream, incremental revenues are currently forecast to be £0.9m. We have 
not reflected the possible impact of national reimbursement coverage in France, which is 
expected in H2 2018, nor the prospect of selling into high volume markets such as India 
with lower-cost NIPTs in our forecasts, which provide potentially material upside. 

New product development (NPD)
Increased investment (£2m in FY 2019) in NPD, ill be made to exploit complementary 
areas in reproductive health as well as other genetic diagnostics tests. It leverages the 
core IONA test technologies into wider clinical Next Generation Sequencing (NGS) 
partnerships, currently supported by one of the two NGS platform providers (Thermo 
Fisher) seeking to build a network of NGS laboratories capable of running future clinical 
genetic diagnostics tests.

Litigation risk
With the company having paid £2.0m of costs to Illumina in January 2018, as well as 
agreeing to pay a 10% royalty on UK revenues (c.£0.12m per annum) into escrow pending 
the outcome of a May 2019 appeal, much if not all of the financial risk associated with the 
litigation has been dealt with. Confirmation that the company is engaged in potential 
settlement discussions with Illumina is clearly positive, whilst its NPD pipeline takes 
account of the Court’s interpretations of the NIPT patents in question, which should enable 
investors to focus on the underlying strength of the business.

Forecasts
We are forecasting two-year CAGR revenue growth of 34%, with potential for this to be 
exceeded given the targeted revenues in India (c.£2.5-3.0m in three years) and the 
potential benefit that reimbursement changes in France might have for the business.

Valuation
Arguably, Premaitha could be cashflow-positive in FY 2019 were it not for its intent to 
invest in NPD. Instead, it has elected to drive NIPT volume and gross margin growth and, 
as such, we have looked at comparable companies valuations based on EV/Sales. The 
company is financed to group cashflow-breakeven, which we expect in 2H FY 2020. 
However, we are mindful of the debt (c.£15.4m) carried on the balance sheet but offset by 
warrants that could raise up to £12.8m. Our target price of 12p implies an enterprise value 
of c.£59m and equity value of £46m, at which level the stock would trade on a CY 2018 
EV/sales multiple of 6.0x, falling to 4.7x in 2019. M&A valuations have ranged from 6-11x 
EV-Sales for similar genetic diagnostic tests.

Entering FY 2019 with 
EBITDA-breakeven NIPT 
business

This report has been prepared solely for the use of Adam Reynolds
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Placing
Premaitha announced that it has raised £2.5m by way of a Placing with existing investors 
(£1.5m) and directors (£1.0m) at 4.5p per share – a 15% discount to the 30-day average 
price, and representing 14.4% of the enlarged equity. In addition, £0.5m of existing 
liabilities have been offset by the issue of c.10.1m shares, mostly to directors. 

The funds raised will be used to fund the continued international expansion and 
development of its NIPT business as well as the development of new product ranges that 
use and leverage the underlying technologies behind NIPT. At the year-end, Premaitha’s 
NIPTs were being used in over 50 laboratories in 20 countries with a strong pipeline of 
organic account development in process. 

Figure 1 also shows the fully diluted share capital, which includes:
39m options and standard warrants
95.7m warrants, which were issued to Thermo Fisher at the time loans (£14.5m) were 

provided to the company (December 2015 to January 2018). Exercise prices range 
from 5.78p to 24.6p, with a value of £12.8m if fully exercised.

Re-branding
Premaitha also announced a re-branding of its business alongside the trading update, 
which aligns the respective brands with the geographic location of its customers, whilst 
taking account also the heritage of the two businesses (Premaitha and Yourgene). It 
differentiates and ring-fences the European business, in the event that the litigation 
outcome with Illumina is not resolved and, in a worst case scenario, the business is forced 
to withdraw from the UK and potentially some European markets if Illumina decides to 
pursue Premaitha through the courts. The brands also reflect the opportunities that exist 
for broadening its product range beyond NIPT. The three brands are:
Premaitha Health in Europe, which will be used to sell a broader range of general-

purpose genetic laboratory products, in which the IONA brand, for NIPT, will broaden 
over time to include additional reproductive health applications under development in 
areas such as prenatal, pre-implantation and inherited gene screening 

Yourgene Bioscience in Taiwan, which will continue to provide remote cloud-based 
NIPT analyses (Sage) as well as a range of other high-quality genetic testing and 
bioinformatics solutions in the field of oncology, reproductive health and cardiology. 

Yourgene Health, which will be used in all other international markets. The name 
embraces the geographic diversity of the business as well as reflecting the planned 
increase of the product range into other areas of clinical genetics. Yourgene Health 
should not only leverage Premaitha’s existing NIPT customer base but also enable the 
group to open up new opportunities.

Figure 1: Placing statistics and fully diluted capital
Placing statistics Shares (m)
Existing shares 321.2
Shares issued by way of Placing 55.5
Shares issued to cover liabilities 10.1
Shares following Admission 386.8
Share of enlarged equity 14.4%
Placing price (p) 4.5
Gross funds raised (£m) 2.5
Market Capitalisation at Placing Price (£m) 17.4
Fully diluted share capital
Ordinary share 386.8
Options and standard warrants 39.0
Warrants to Thermo Fisher 95.7
Fully diluted share capital 521.5
Warrants as % of fully diluted capital 18.3%

Source: finnCap
PDMR  - Persons Discharging Managerial Responsibilities

This report has been prepared solely for the use of Adam Reynolds
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FY 2018 trading update
The trading update for the year ending 31 March 2018 provides clear evidence of 
the underlying growth in NIPT revenues, which doubled on a reported basis and 
increased by 35% on a like-for-like basis, driven by the international markets 
(excludes UK/Europe), which grew by 31% on a like-for-like basis. 

Revenues
In the year ending 31 March 2018, revenues doubled to £6.2m (£3.1m), driven by 35% 
like-for-like growth (+£0.9m) and supplemented by a full year’s contribution from Yourgene 
Bioscience (£2.7m), which was acquired in March 2017. 

Geographically, c.94% of the incremental growth (£3.0m) was derived from its 
International and European markets. We expect the international markets to account for 
the majority of future growth.
International revenues were £3.8m, up from £0.9m. Whilst Yourgene Bioscience 

contributed an incremental £2.6m of revenues (+£1.0m proforma) in FY 2018, like-for-
like growth in other markets was a strong 31%. During the year, the company added 
c.27 new customer accounts, c.19 of which were in international markets. Most of these 
came on stream during the second half or post period-end, implying strong momentum 
going into FY 2019. 

Yourgene Bioscience was consolidated for only 1 month in FY 2017. Figure 3 outlines 
like-for-like growth of Yourgene in which revenues increased by 57% to £2.75m 
(+£1.0m). Growth was primarily driven by NIPT-related revenues, which increased by 
c.150% to £1.5m. Revenues from research applications increased by c.11% to £1.3m, 
comprising first revenues from the Taiwan biobank project, which was offset by a decline 
in smaller research projects. Yourgene supplies sequencing services to the Taiwan 
Biobank (TWB), which is a 10-year project due to complete in 2022 with the aim of 
creating a scientific infrastructure accessible to biomedical researchers to understand 
better the relationship between genetics and environmental exposure, diet and lifestyle 
with disease aetiology and its progression. 

UK revenues increased 8% to £1.3m (£1.2m in FY 2017), driven by more modest 
adoption of NIPT by the NHS, which has typically focused on high-risk contingent 
(contingent on a negative combined test result) screening rather than wider patient 
access. We estimate that c.40% (£c.£0.5m) of revenues are derived from its service 
laboratory in Manchester, which processes NIPT samples from its UK hospital network 

Figure 2: International revenues
Year to end March (£m) 2017 2018E Ch. £m Ch. %
Premaitha (Asia, Middle East & Africa) 0.8 1.1 0.3 31%
Yourgene Bioscience 0.1 2.7 2.6 n/a
International revenues 0.9 3.8 2.9 322%

Source: finnCap

Figure 3: Yourgene Bioscience revenues
Year to end March (£m) 2017 

proforma
2018E Ch    

(£m)
Ch      
(%)

  Taiwan service lab (NIPT) 0.4 0.6 0.2 56%
  Customer process fee (NIPT) 0.2 0.9 0.7 305%
NIPT revenues 0.6 1.5 0.9 150%
  Research 1.1 0.7 -0.4 -40%
  Taiwan Biobank 0.0 0.6 0.6 n/a
Research revenues 1.1 1.3 0.2 11%
Total revenues 1.7 2.7 1.0 57%

Source: finnCap

This report has been prepared solely for the use of Adam Reynolds
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as well as some international markets, in broadly equal proportions. The balance is 
driven by St George’s Hospital and the Wolfson Clinic.

European revenues increased 10% to £1.1m in the year, compared with £1.0m of 
revenues in FY 2017. This masks the underlying growth of the company’s European 
customer base (Figure 4). Stripping out the impact of Genoma, which Premaitha 
stopped selling to in September 2016, revenues grew 120% to £1.1m. The gradual 
implementation of NIPT reimbursement in key markets, and the litigation headwinds 
arising from Illumina and Sequenom’s market behaviour also affect potential growth. 
We had expected the French health system to reimburse all NIPTs by the end of 
FY2018 but indications are that this will not occur until mid-2018.

NIPT volumes
NIPT volumes increased by 104% to c.50,000 tests in FY 2018, up from 24,500 in FY 
2017, boosted by the full-year inclusion of Yourgene Bioscience volumes. Sequential half-
year growth was a robust 27% in 2H 2018 compared with 1H 2018 with international 
markets (ex-UK and Europe) driving this growth. The key points of note from Figure 5 and 
6 include:
The UK accounted for 14% of NIPT volumes (c.18% of revenues) in 2H FY 2018, down 

from c.45% in FY 2017.
Europe accounted for c.19% of NIPT volumes in 2H 2018, down from 33% in FY 2017.

Figure 5: Half-yearly NIPT volumes 

Source: finnCap

Figure 6: Half-year NIPT volumes (ex-Genoma)

Source: finnCap

Yourgene is estimated to have accounted for c.57% (14,500) of the incremental 
(25,500) number of tests in FY 2018.

Genoma accounted for c.4,500 NIPTs (18% of total NIPT) in 2017. Premaitha stopped 
selling the test kits to Genoma in September 2016 as Genoma was placed into 
bankruptcy proceedings at Premaitha’s request for failing to pay. 

Like-for-like NIPT volume growth, excluding Genoma and Yourgene, therefore, 
increased c.46% to 35,000 tests (19,500).

This growth was driven by the increase in the number of customer laboratories (Figure 
7 and 8), which numbered 50 at 31 March 2018. This includes a service laboratory in 
Manchester and Taipei, operated by Premaitha and Yourgene, respectively. 

Premaitha customer laboratories, using the IONA NIPT, amounted to 28 at 31 March 
2018 – an increase of 19 during the year 

Yourgene laboratories amounted to 22 at the year-end, which represented an increase 
of 12 during the year. 

Figure 4: European revenues
Year to end March (£m) 2017 2018 Ch. (£m) Ch. (%)
Other 0.5 1.1 0.60 120%
Genoma 0.5 0.0 -0.50 n/a
European revenues 1.0 1.1 0.10 10%

Source: finnCap

This report has been prepared solely for the use of Adam Reynolds
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Figure 7: Number of installed labs (by geography)

Source: finnCap

Figure 8:Number of installed labs (by business)

Source: finnCap

Operating profits
Premaitha indicated in its update that it is entering FY 2019 at an operating (EBITDA) 
breakeven run-rate in its NIPT activities, driven by:
An estimated monthly NIPT volume run rate of c.5,500
A gross margin of c.53%, which is on an improving trend
Tight control of UK operating costs, which are c.20% lower now than at the start of FY 

2018, running at around £0.35m per month.
Against this, one should consider the following cash costs, which will reduce NIPT’s 
EBITDA:
PLC cash costs of c.£0.5m. These have been reduced by c.£0.55m because of 

changes to the board structure and some individuals’ responsibilities and the fact that 
some members have elected to take their salaries/fees in equity.

Research & Development will accelerate on new projects and business development 
activities to expand and diversify the company’s IVD product and service offering to 
include such diagnostics as Pre-implantation Genetic Screening (PGS), Rhesus D and 
BRACA1 gene screens. We expect these costs to amount to c.£2.0m (net of c.£0.5m 
accrued tax credit).

Entering FY 2019 with 
EBITDA-breakeven NIPT 
business

Additional £2.5m of costs to 
be funded from cash and 
ultimately cashflows

This report has been prepared solely for the use of Adam Reynolds
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Strategic outlook
Premaitha started out life as an “NIPT company”. Although scarred by the litigation 
headwinds and the financial impact that this has had on the business, Premaitha is much 
more than that. It has created a global in vitro DNA diagnostic business, with early 
international scale, novel technologies, providing services and solutions that can be 
applied to the broader genetic diagnostic market.

NIPT will remain core to the group’s activities in the near term, although, geographically, 
attention has shifted from the UK/Europe to the development of its international markets, 
which are less well developed, offer faster growth and fall outside the core IP of Illumina. 
These are expected to account for two thirds of group revenue in FY 2010 and grow at 
50% to £5.9m. Premaitha has identified five key strategic goals:
Move to technical rather than legal defences in UK and Europe. Premaitha will 

focus its sales and marketing and business development activities predominantly on 
territories where problematic IP is not in force. In addition, Premaitha should be able to 
use its IONAcloud solution for Europe, where processed data from customer 
laboratories is uploaded to the cloud for analysis in Taiwan, which is IP-free. 
Premaitha’s focus in the UK is likely to focus on the NHS tender work, if successful. 
Additionally, Premaitha is investigating a novel NIPT approach which would not infringe 
even the broad interpretation of the core Illumina patents accorded by the UK courts. In 
the meantime, settlement discussions are ongoing with Illumina. The UK is expected to 
account for 13% of revenues in FY 2019.

Innovate in ROW for low-cost NIPT solution in large populations. Premaitha has 
developed a technology, which reduces the sequencing costs four-fold, which should 
allow Premaitha to offer a lower priced test for large patient populations (e.g. India, 
China South Asia, and parts of Africa). This should drive NIPT penetration in these 
currently inaccessible markets as well as increase gross margins in all territories.

Build organisational capabilities outside core NIPT IP territories, particularly in 
markets where regulatory hurdles have created barriers to NIPT adoption. The IONA 
test, for example, is currently the only NIPT product registered in Brazil, which is the 
world’s fifth largest market. 

Leverage its existing sales channels for new reproductive health products. 
Premaitha currently has over 50 customer laboratories. Near-term focus is on bringing 
new integrated diagnostics and bioinformation solutions and genetic screens to the 
market in 2020-21; for example:

Pre-implantation genetic screening (PGS) – a technique for testing whether 
embryos have any problems with their chromosomes, which is thought to be the 
most common reason IVF treatment fails.

Rhesus disease screens in which DNA from the unborn baby, found in the 
mother's blood, can be tested to determine if the foetus is at risk from the mother’s 
antibodies (when the mother’s blood is rhesus negative and the foetus is rhesus 
positive), which can destroy the foetus’ red blood cells, causing jaundice, anaemia, 
miscarriage or stillbirth.

BRAC1 screens to pre-determine if a foetus is at risk of inheriting an altered 
(mutated) BRCA1 gene, which has been shown to increase a woman's chance of 
developing breast cancer and ovarian cancer. 

Leverage core technologies with research and clinical partners, by providing 
support to major diagnostic and bioinformatics companies such as QIAGEN, BioRad or 
Danaher (all of whom it has had discussions with) to develop new services. Yourgene 
already offers a range of gene analysis services to the Asian market and is already 
contracted to the Taiwan Biobank 10-year project to provide whole genome, exon and 
targeted sequencing services.
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Financial outlook
Revenues
Premaitha generates NIPT revenue from three streams:
IONA test kit sales to laboratories, which include the IVD reagents, control software 

and software linking the clinician with the laboratory. This enables the laboratory to 
send a report to the doctor who requested the NIPT.

Clinical service revenues in which blood samples are sent from hospitals (currently as 
far afield as India and the Middle East) to Premaitha’s in-house laboratory in 
Manchester or Yourgene’s laboratory in Taipei, Taiwan. The results are then sent back 
to the doctor. Laboratories that are setting up their own NIPT service will often use this 
service whilst the instrumentation is installed.

Remote analysis revenues (Sage NIPT). In these cases, blood samples are processed 
in the hospital's laboratories, after which the raw sequencing data files are sent for 
remote analysis at Yourgene's facility in Taipei, Taiwan. The results are then sent back 
to the doctor. Not only is this offering designed to win new customers but it provides 
existing customers using IONA (detects for trisomies 21, 18 and 13 only) an extended 
test panel, including full chromosome analysis, thereby enabling customers to maintain 
a competitive edge in the growing number of laboratories offering NIPT.

In addition to NIPT, Yourgene offers a wide range of gene analysis services to the Asian 
market, including being part of the 10-year Taiwan Biobank project, in which it is providing 
whole genome sequencing services.

Premaitha exited FY 2018 with an estimated monthly run of 5,500 NIPTs, which implies 
an annualised run rate of 66,000 tests. This equates to c.£6.5m of revenues at an 
average price per test of £98. In addition, Yourgene research/Biobank revenues are 
estimated to be c.£1.3m in FY 2019 and 2020.

With 5 of the 20 laboratories that were signed up in 2H FY 2018 only now just coming on 
line and the remaining 15 to contribute for a full year, our forecasts assume a further 56% 
growth in NIPT volumes to c.78,000 tests in FY 2019. This implies an incremental 12,000 
tests (+18%) above and beyond the FY 2018 exit rate, which represents an additional 
c.240 NIPTs per laboratory in the year, or £1.0m of revenues in FY 2019 and £1.0m in 
2020 (Figure 9).

Equally, we would expect further customers, signing up during FY 2019, to underpin our 
forecast revenues, which we expect to increase by 40% to £8.8m. The geographic 
breakdown of revenues in FY 2019 is forecast to be:
International revenues of £5.7m, an increase of 46%, driven by the Middle East, African 

and APAC markets. This comprises revenues from NIPT product sales/services of £4.4m 
(+69%) and revenues from other research projects and Taiwan Biobank of £1.3m (flat). 
The company announced today also that it has further extended its customer base for the 
IONA test, adding two new laboratory hubs, one in Kenya – a new territory for Premaitha 
– and the other in India (a market already served by Yourgene). 

Europe revenues of £1.7m, an increase of 59% driven by France, where Premaitha has 
established a network of eight laboratories, and representing 20% of group revenues.

UK revenues of £1.2m, flat on FY 2018, accounting for 14% of group revenues.

Figure 9: Revenue forecasts
Year end March (£m) FY 2019 FY 2020
NIPT - prior year-end monthly NIPT exit volumes 5,500 7,500
NIPT revenues at prior year-end exit rate 6.5 8.8
Research/Biobank 1.3 1.3
Underlying revenues 7.8 10.1
Existing + new customer growth 1.0 1.0
Total revenues 8.8 11.1

Source: finnCap
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We estimates revenues to increase a further 27% to £11.m in FY 2020, which implies c. 
106,000 NIPT tests (+37%), an exit FY 2019 rate of c.7,500 tests per month (annualising 
at 90k), which implies c.18% incremental growth in FY 2020 (+16,000 NIPT).

Figure 10: NIPT volume forecasts

Source: finnCap

Figure 11: Revenue forecasts

Source: finnCap

We consider these projected revenues to be eminently achievable. If the company is able 
to build its international network of customers at a similar rate to that seen in the past 
couple of years, we would anticipate upgrading forecasts. Two near-term catalysts could 
see material increases to forecasts if they are occur:
Premaitha is developing technologies that reduce sequencing costs significantly by 

reducing the amount of sequencing reagents per sample. This is expected to 
significantly increase NIPT penetration in large population markets as well as increase 
margins in all territories.

Reimbursement changes in Europe, particularly France, where volumes could increase 
3-4 fold if national reimbursement coverage is granted. This is now expected in Q3 
2018, but its benefit to volumes is not included in our forecasts. There are c.0.8m 
annual births in France. The eight laboratories that Premaitha sells an NIPT solution to 
are thought to account for c.25% of the current NIPT market. Even if these labs 
accounted for 10% of a fully reimbursed market, it would imply c.80,000 NIPTs.

Gross profit
Gross profit margin is expected to increase to 55% in 2019 and c.60% in 2020, having 
risen to c.50% in FY 2018 (41.7% in 2017) and an estimated 53% by March 2019. Driving 
this margin are: 
A core gross margin of 70-75%, which relates to cost of goods for the CE-IVD IONA 

test. This has historically been diluted by the cost of reagents, which Premaitha has 
bundled into the price per test.

International growth where Premaitha’s core margin is not diluted by the costs of 
sequencing and library preparation reagents.

Operating costs
Premaitha confirmed that the NIPT business was breaking even going into FY 2019. 
Based on an estimated 5,500 NIPT tests, revenue of £0.53m in March 2018 and a gross 
margin of 53%, it implies that monthly cash operating expenses (pre-R&D) were c.£0.35m 
or £4.2m on an annualised basis.

With this operating cost structure in mind and given the comments provided in the trading 
update that relate to the reduction in PLC costs and UK operating costs for FY 2019, our 
forecasts for FY 2019 and 2010 are based on:
NIPT direct costs are expected to be c.£4.2m, a decrease of 20% on FY 2018, 
PLC costs are expected to fall from c.£1.05m to £0.5m in FY 2019 due to board 

changes and responsibilities as well as a number of board directors taking their 
fees/salary in equity rather than cash.
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R&D expenses are expected to rise to £2.0m (net of tax credit) from £0.5m in FY 2018 
to develop additional IVD products and services.

We estimate a litigation provision of £2.8m in FY 2018, implying an additional £1.5m in 
2H FY 2018, which relates to the costs of defending the ’321 patent (new UK claim). No 
further provisions are anticipated given comments that the company is also in 
settlement discussions with Illumina.

Total costs are expected to be £11.1m in FY 2018. We estimate that these will fall to 
£8.4m in FY 2019 due to the measures described above before rising to £9.0m in FY 
2020 to support the international expansion of NIPT.

EBITDA
Revenue growth and gross margin improvements in NIPT are expected to drive 
substantial improvements in EBITDA, thus affording management the ability to reinvest 
into new product developments:
Excluding R&D expenses, PLC costs, share-based payments and exceptional/litigation 

provisions, the underlying NIPT business is expected to generate an EBITDA of £0.7m 
in FY 2019, which rises to £2.0m in FY 2020

Taking into account the investment in R&D and PLC overhead, adjusted EBITDA for 
the group is expected to become positive in FY 2021.

Figure 12: NIPT - EBITDA breakeven (pre-research) in March 2018 
£m March 2018 Annualised
NIPT revenues 0.53 6.40
Research/Biobank revenues 0.13 1.60
Revenues 0.67 8.00
COGS -0.31 -3.76
Gross profit 0.35 4.24
Gross margin 53% 53%
Opex -0.35 -4.2
EBITDA – pre-R&D 0.00 0.04
DA -0.09 -1.09
EBIT – pre-R&D -0.09 -1.05

Source: finnCap

Figure 13: Group operating costs
Year end March (£m) 2017A 2018E 2019E 2020E
Underlying administrative expense -5.41 -5.26 -4.20 -4.70
  % growth 0% -3% -20% 12%
R&D tax credit 0.81 0.00 0.00 0.00
NIPT - direct costs -4.60 -5.26 -4.20 -4.70
  % growth 14% -20% 12%
Plc costs -0.92 -1.05 -0.50 -0.53
  % growth 14% -52% 5%
Depreciation -0.72 -0.93 -0.84 -0.78
Amortisation -0.01 -0.16 -0.16 -0.16
Administrative expenses -6.26 -7.40 -5.69 -6.16
 % growth 10% 18% -23% 8%
Research & Development (net of tax credit) -0.82 -0.50 -2.00 -2.00
 % growth -10% -39% 300% 0%
Share based payments -0.33 -0.40 -0.75 -0.80
Exceptional cost -1.09 0.00 0.00 0.00
Litigation provision -0.39 -2.80 0.00 0.00
Total costs -8.89 -11.10 -8.44 -8.96
 % sales 289% 179% 96% 81%
 % growth 25% -24% 6%
Pre-R&D Adjusted NIPT EBITDA (less SBP) -4.24 -3.20 0.17 1.48
Adjusted EBITDA margin -137.8% -51.2% 2.0% 13.2%

Source: finnCap
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Cashflow
The company ended the financial year 31 March 2018 with cash of c.£0.3m and is due a 
tax credit of £0.6m, which is expected to be received in May. Following the recent placing, 
which raised £2.5m net, Premaitha currently has c.£3.0m cash, which includes the receipt 
of a £0.6m tax credit.

Our forecasts indicate that cash at 31 March 2019 will be c.£1.1m, reflecting free cash 
outflow of £1.7m offset by the placing proceeds. This is expected to fall to £0.5m at 31 
March 2020 because of the reducing free cash outflow of £0.7m, attributed to c.£2m of 
R&D expenses. Thereafter, we expect the business to be cash generative.

Net debt at 31 March 2018 is estimated to have been £13.3m.

Figure 14: Revenues, gross profit and adjusted EBITDA

Source: finnCap
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Litigation update
Whilst litigation has hung like a cloud over Premaitha’s share price performance, 
with investors unclear as to the potential financial impact, payment of costs to 
Illumina in January 2018 and an agreement to pay a 10% royalty on UK revenues 
into escrow mitigates much of this risk. In the meantime, the underlying business, 
expansion of NIPT into international markets where there are no IP issues, has been 
very strong over the past year, and the momentum from new account wins remains 
strong for 2019 and 2020. Confirmation that Premaitha is in settlement discussions 
with Illumina is clearly positive and potentially paves the way for complete 
resolution of the overhang. Meanwhile, the company is focusing its sales and 
marketing efforts on territories where problematic IP is not in force.

First patent claim
The UK High Court of Justice ruling, announced on 21 November 2017, found that 
Premaitha infringed a number of Illumina patents (First Instance Judgement). The patents 
comprise three principal patents and two divisionals, namely:
EP (UK) 0 994 963 (“Lo 1”) was largely invalidated but Premaitha was found to infringe 

on the sex determination claims. Lo1 claims priority date of 4 March 1997 (expires 
March 2018) and concerns a method of detecting the presence of a paternally inherited 
nucleic acid sequence of foetal origin, which is not possessed by the pregnant female, 
in a maternal serum or plasma sample. 

EP (UK) 1 981 995 (“Quake 1”) was found to be valid and that Premaitha infringes. 
Quake claims a priority date of 2 February 2006 (expires February 2027) and concerns 
a method of detecting foetal aneuploidy in a mixture of maternal and foetal genetic 
material in a sample of maternal tissue by digital analysis methods. Premaitha had 
argued that unlike Quake, which describes a targeted sequencing method, it took a 
random approach to sequencing.

EP (UK) 2 183 693 (“Lo 2”) was found to be valid and that Premaitha infringes. Lo 2 
claims priority date of 23 July 2007 (expires July 2028) and concerns a method of 
detecting foetal aneuploidy in a mixture of maternal and foetal genetic material in a 
sample of maternal tissue by random DNA sequencing. 

The Judgement also refused Premaitha’s non-infringement claims with respect to the 
analysis of sequencing data in Taiwan ("offshore analysis") despite the legal precedent in 
its favour in Germany and the US. 

New UK claim
Illumina and Sequenom claimed on 7 September 2017 (referred to as the New UK claim) 
that Premaitha's IONA test (along with Ariosa, part of Roche, and others) also infringes 
European Patent (UK) 1 524 321 82, known as the "321" patent, as filed by Sequenom in 
2003. Premaitha and Ariosa claimed that the New UK claim was an abuse of legal 
process and should be struck out given that the two companies should have known in 
2015 that they had a claim against Premaitha.

Figure 15: UK legal process
Date Hearing/Claim Comment
May-19 UK Appeal Court Appeal hearing against First Instance Judgement
early 2019 UK High Court Trial for New UK Claim
23-Mar-18 UK High Court Premaitha, Ariosa and The Doctors Laboratory were 

denied that the New UK Claim be struck out
23-Jan-18 UK High Court Premaitha was: granted leave to appeal, ordered to pay 

costs of £2m and ordered to pay 10% royalty against UK 
sales into escrow  during appeal process

21-Nov-17 UK High Court First Instance Judgement
07-Sep-17 Patent infringement 

claim
New UK Claim (‘321 patent) submitted by Illumina and 
Sequenom

Source: finnCap
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Financial implications and next steps
As of today, Premaitha has been/has had:
Granted leave to appeal against the First Instance Judgment handed down on 21 

November 2017 at a Form of Order hearing in the UK High Court on 23 January 2018, 
which is due to be heard in May 2019.

Ordered to pay costs, amounting to £2.0m, awarded against it in the January 2018 
hearing. These were settled in full in January 2018 from the secured loan facility 
agreed with Thermo Fisher announced on 22 January 2018.  

Agreed with the court to pay a 10% royalty on UK sales into escrow during the appeal 
cycle. The first payment of £30k has been made, with further similar quarterly 
payments expected to be incurred (given £1.2m of UK NIPT revenues).

Denied (together with Ariosa and others) the right to have the New UK claim struck out 
at a hearing in the High Court on 16 March 2018. The claim is expected to go to trial in 
early 2019. The court awarded costs of £50k against Premaitha, which have been paid.

Although Premaitha is preparing for the appeal hearing in May 2019 and the New UK 
claim in early 2019, it is also discussing potential settlement solutions with Illumina whilst 
ensuring that, in light of the court’s interpretations of the NIPT patents in question, future 
product developments are not impacted in any way. 

This report has been prepared solely for the use of Adam Reynolds



Premaitha Health 15 May 2018
Trading update – real underlying momentum

15

Valuation
We are using this opportunity to introduce a new share price target that reflects the 
momentum within the business whilst taking account of the gross debt on the balance 
sheet, which increased from £4.3m in FY 2017 to £13.5m at 31 March 2018. Total debt, 
including £0.9m of accrued interest, at 31 March 2018 was £15.4m, £3.2m of which is held 
within the warrant reserve.

We are forecasting two-year CAGR revenue growth of 34%, with potential for this to be 
exceeded given the targeted revenues in India (c.£2.5-3.0m in three years) and the 
potential benefit that reimbursement changes in France might have for its business. The 
near-term increase in R&D to drive new product introductions in the medium term should 
result in the business becoming EBITDA positive in 2021. We are mindful also of the value 
that large companies have been prepared to pay for novel clinically relevant genetic tests 
(Figure 17) that were still loss-making but have shown clear evidence of revenue traction.

Our target price of 12p implies an enterprise value of c.£60m and equity value of £47m, at 
which level the stock would trade on a CY 2018 EV/sales multiple of 6.0x, falling to 4.7x in 
2019.

Figure 19 shows the fully diluted capital structure if all warrants, issued to Thermo Fisher 
as part of the loan facilities provided, are exercised.

Figure 16: Valuation at target price
Year end March 2017 2018E 2019E 2020E
Target share price (p)_ 12    
Number of shares in issue (m) 386.8    
Market capitalisation (£m) 46    
add net debt/(cash) (£m) 3 13 13 15
enterprise value 50 60 60 61
EV/Sales 16.1 8.0 5.6 4.5
EV/EBITDA -9.8 -13.4 -27.2 -94.6
P/E (adjusted) -8.2 -10.0 -17.2 -26.7

Source: finnCap

Figure 17: Relevant M&A multiples
Date Acquirer Acquiree EV   

($m)
Sales 
($m)

EV/Sales 
(x)

Dec-16 Agilent Technologies Multiplicom NV 72.8 6.5 11.2
Sep-16 Danaher Cepheid 3832.5 564.2 6.8
Dec-14 Roche Ariosa Diagnostics 625.0 100.0 6.2

Source: finnCap

Figure 18: Loan and warrant structure with Thermo Fisher
Date Loan Loan 

(£m)
Accrued 
interest

 at 
31/3/18

Interest Warrants 
(m)

Ex. Price 
(p)

Value 
(£m)

14/12/2015 GBP loan A 5.000 0.405 5.405 6% 20.3 24.60 5.00
23/09/2016 GBP loan A 4.000 0.35 4.350 6% 17.1 11.70 2.00
31/03/2017 16.9 11.83 2.00
12/07/2017 USD loan 3.431 0.132 3.563 6% 28.9 10.73 3.10
31/01/2018 GBP loan B 2.100 0.023 2.123 6% 12.4 5.78 0.72
TOTAL 14.531 0.91 15.441 95.7 12.82
Ordinary shares 386.8
Options & standard warrants 39.0
Ordinary + warrants 521.5
% of diluted ordinary 18.3%

Source: finnCap
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Income statement 2016A 2017A 2018E 2019E 2020E
Year end: Mar
Sales £m 2.5 3.1 6.2 8.8 11.1
Cost of sales £m -1.8 -1.8 -3.1 -4.0 -4.5
Gross profit £m 0.7 1.3 3.1 4.8 6.7
Operating expenses £m -6.0 -6.3 -6.8 -6.7 -7.2
EBITDA (adjusted) £m -5.3 -5.1 -3.7 -1.8 -0.5
Depreciation £m -0.6 -0.7 -0.9 -0.8 -0.8
Amortisation £m 0.0 -0.0 -0.2 -0.2 -0.2
EBIT (adjusted) £m -5.9 -5.8 -4.8 -2.8 -1.5
Associates/other £m 0.0 0.0 0.0 0.0 0.0
Net interest £m -0.1 -0.2 -0.5 -0.8 -0.9
PBT (adjusted) £m -6.0 -6.0 -5.3 -3.7 -2.3
restructuring costs £m 0.0 0.0 0.0 0.0 0.0
share based payments £m -0.1 -0.3 -0.4 -0.8 -0.8
other adjustments £m -6.0 -1.5 -2.8 0.0 0.0
Total adjustments £m -6.2 -1.8 -3.2 -0.8 -0.8
PBT (stated) £m -12.1 -7.9 -8.5 -4.4 -3.1
Tax charge £m 0.0 -0.0 0.0 0.0 0.0
tax rate % n/a n/a n/a n/a n/a
Minorities £m 0.0 0.0 0.0 0.0 0.0
Reported earnings £m -12.1 -7.9 -8.5 -4.4 -3.1
Tax effect of adjustments / other £m 0.0 0.0 0.0 0.0 0.0
Adjusted earnings £m -5.9 -6.1 -5.3 -3.7 -2.3

shares in issue (year end) m 228.2 321.2 321.2 386.8 386.8
shares in issue (weighted average) m 218.1 236.3 321.2 372.1 386.8
shares in issue (fully diluted) m 287.2 414.5 443.5 521.5 521.5
EPS (adjusted, fully diluted) p -2.1 -1.5 -1.2 -0.7 -0.4
EPS (stated) p -5.5 -3.3 -2.7 -1.2 -0.8
DPS p 0.0 0.0 0.0 0.0 0.0

Growth analysis (adjusted basis where applicable)
Sales growth % n/m 25.5% 101.5% 42.2% 26.1%
EBITDA growth % -30.4% 4.8% 27.0% 50.6% 71.3%
EBIT growth % -35.4% 1.3% 17.5% 41.0% 48.3%
PBT growth % -40.2% -1.5% 12.1% 31.2% 35.9%
EPS growth % 11.5% 29.1% 17.9% 41.5% 36.3%
DPS growth % n/m n/m n/m n/m n/m

Profitability analysis (adjusted basis where applicable)
Gross margin % 28.6% 41.7% 49.7% 54.8% 59.8%
EBITDA margin % -216.7% -164.3% -59.6% -20.7% -4.7%
EBIT margin % -239.5% -188.3% -77.1% -32.0% -13.1%
PBT margin % -242.9% -196.3% -85.7% -41.4% -21.1%
Net margin % -241.3% -196.6% -85.7% -41.4% -20.9%
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Cash flow 2016A 2017A 2018E 2019E 2020E
Year end: Mar
EBITDA £m -5.3 -5.1 -3.7 -1.8 -0.5
Net change in working capital £m -0.4 0.7 -0.1 -0.6 -0.2
Share based payments £m 0.2 0.3 0.4 0.8 0.8
Profit/(loss) on sale of assets £m 0.0 0.0 0.0 0.0 0.0
Net pensions charge £m 0.0 0.0 0.0 0.0 0.0
Change in provision £m 0.0 0.0 0.0 0.0 0.0
Other items £m -1.6 -3.9 -5.8 0.4 -0.3
Cash flow from operating activities £m -7.0 -7.9 -9.1 -1.3 -0.3
Cash interest £m 0.0 0.0 0.0 0.0 0.0
Tax paid £m 0.0 -0.0 0.0 0.0 0.0
Capex £m -1.1 -0.4 -0.4 -0.4 -0.4
Free cash flow £m -8.2 -8.3 -9.5 -1.7 -0.6
Disposals £m 0.0 0.0 0.0 0.0 0.0
Acquisitions £m 0.0 0.4 0.0 0.0 0.0
Dividends on ord shares £m 0.0 0.0 0.0 0.0 0.0
Other cashflow items £m 1.7 -0.7 -0.5 -0.7 -0.8
Issue of share capital £m 7.7 1.5 0.0 2.5 0.0
Net change in cash flow £m 1.3 -7.1 -10.0 0.1 -1.4
Opening net cash (debt) £m 2.7 4.0 -3.1 -13.1 -13.0
Closing net cash (debt) £m 4.0 -3.1 -13.1 -13.0 -14.5

Cash flow analysis
Cash conversion (op cash flow / EBITDA) % n/m n/m n/m n/m n/m
Cash conversion (free cash flow / EBITDA) % 153.8% 163.4% 257.7% 92.6% 123.4%
Underlying free cash flow (capex = depreciation) £m -7.6 -8.6 -10.2 -2.3 -1.2
Cash quality (underlying FCF / adjusted earnings) % 128.2% 142.0% 192.1% 62.5% 50.8%
Investment rate (capex / depn) x 2.1 0.6 0.4 0.5 0.5
Interest cash cover x net cash net cash net cash net cash net cash
Dividend cash cover x n/a n/a n/a n/a n/a
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Balance sheet 2016A 2017A 2018E 2019E 2020E
Year End: Mar
Tangible fixed assets £m 1.9 2.9 2.4 1.9 1.5
Goodwill £m 0.0 6.7 6.7 6.7 6.7
Other intangibles £m 0.0 1.5 1.4 1.2 1.1
Other non current assets £m 0.0 0.0 0.0 0.0 0.0

inventories £m 0.5 0.4 0.6 0.7 0.9
trade receivables £m 1.7 3.3 3.7 4.0 4.1
trade payables £m -2.1 -3.5 -3.8 -4.7 -5.3
Net working capital £m 0.0 0.2 0.5 -0.0 -0.3
Other assets £m 1.1 1.1 1.1 1.1 1.1
Other liabilities £m -5.6 -3.5 0.0 0.0 0.0
Gross cash & cash equivalents £m 5.3 1.3 0.3 1.1 0.5
Capital employed £m 2.8 10.3 12.4 12.0 10.6

Gross debt £m 1.4 4.4 13.6 14.4 15.3
Net pension liability £m 0.0 0.0 0.0 0.0 0.0
Shareholders equity £m 1.5 5.8 -1.2 -2.4 -4.7
Minorities £m 0.0 0.0 0.0 0.0 0.0
Capital employed £m 2.8 10.3 12.4 12.0 10.6

Leverage analysis
Net debt / equity % net cash 53.5% n/a n/a n/a
Net debt / EBITDA x n/a n/a n/a n/a n/a
Liabilities / capital employed % 48.3% 43.1% 109.9% 119.7% 144.5%

Working capital analysis
Net working capital / sales % 1.3% 7.1% 8.3% -0.3% -2.7%
Net working capital / sales days 5 26 30 -1 -10
Inventory (days) days 69 51 33 29 29
Receivables (days) days 247 390 219 164 135
Payables (days) days 311 415 222 194 174

Capital efficiency & intrinsic value
Adjusted return on equity % -406.2% -103.5% 435.7% 153.9% 49.3%
RoCE (EBIT basis, pre-tax) % -208.3% -56.4% -38.6% -23.4% -13.8%
RoCE (underlying free cash flow basis) % -269.0% -83.7% -82.5% -19.0% -11.2%
NAV per share p 0.6 1.8 -0.4 -0.6 -1.2
NTA per share p 0.6 -0.8 -2.9 -2.7 -3.2

This report has been prepared solely for the use of Adam Reynolds



Premaitha Health 15 May 2018
Trading update – real underlying momentum

19

Board of directors
Name Description 
Adam Reynolds Non-executive Chairman
Dr Stephen Little Chief Executive Officer
Barry Hextall Chief Financial Officer
Dr Bill Chang Chief Scientific Officer
Peter Collins Chief Business Officer
Alan Chang Non-executive Director
Nicholas Mustoe Non-executive Director

Source: finnCap

Company description
Premaitha Health is an international molecular diagnostics company, headquartered in 
Manchester, UK. Using the latest advances in DNA Next Generation Sequencing 
(NGS), the company develops and sells regulatory approved genetic screening tests. 
It’s primary focus is on non-invasive prenatal tests (NIPT) for pregnant women, having 
launched the first CE-marked IVD NIPT test in Europe in 2015 called IONA, which 
enables laboratories and healthcare practitioners to offer a complete CE-marked NIPT 
system in-house. The acquisition of Yourgene Bioscience in February 2017 brings 
market access in Asia as well as opportunities for cross-selling and the ability to jointly 
develop expanded test content both within NIPT and beyond. The company sells its 
products in over 20 countries.

Source: finnCap

Key financial metrics

Source: finnCap

Key shareholders

%
Dr Bill Chang 16.1%
Helium Rising Stars Fund 7.4%
Harwood Capital 5.3%
Ken Chang 4.0%
Calculus Capital 3.9%
Cananccord Genuity 3.8%

Source: Avacta
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Research 
Mark Brewer 020 7220 0556 mbrewer@finncap.com Guy Hewett 020 7220 0549 ghewett@finncap.com
David Buxton 020 7220 0542 dbuxton@finncap.com Nik Lysiuk 020 7220 0546 nlysiuk@finncap.com
Lorne Daniel 020 7220 0545 ldaniel@finncap.com Mark Paddon 020 7220 0541 mpaddon@finncap.com
Andrew Darley 020 7220 0547 adarley@finncap.com Martin Potts 020 7220 0544 mpotts@finncap.com
Jeremy Grime 020 7220 0550 jgrime@finncap.com Peter Smedley 020 7220 0548 psmedley@finncap.com
Raymond Greaves 020 7220 0553 rgreaves@finncap.com Jonathan Wright 020 7220 0543 jwright@finncap.com
Corporate Broking 
Andrew Burdis 020 7220 0524 aburdis@finncap.com Alice Lane 020 7220 0523 alane@finncap.com
Richard Chambers 020 7220 0514 rchambers@finncap.com Tim Redfern 020 7220 0515 tredfern@finncap.com 
Camille Gochez 020 7220 0518 cgochez@finncap.com Abigail Wayne 020 7220 0594 awayne@finncap.com
Nikita Jain 020 3772 4652 njain@finncap.com
Sales 
Stephen Joseph 020 7220 0520 sjoseph@finncap.com Louise Talbot 020 3772 4651 ltalbot@finncap.com
Sunila de Silva 020 7220 0521 sdesilva@finncap.com Malar Velaigam 020 7220 0526 mvelaigam@finncap.com
Emily Morris 020 7220 0511 emorris@finncap.com Rhys Williams 020 7220 0522 rwilliams@finncap.com
Stephen Norcross 020 7220 0513 snorcross@finncap.com
Investor Relations 
Lianne Tucker 020 7220 0527 ltucker@finncap.com Lisa Welch 020 7220 0519 lwelch@finncap.com
Lucy Nicholls 020 7220 0528 lnicholls@finncap.com
Sales Trading 
Kai Buckle 020 7220 0529 kbuckle@finncap.com Danny Smith 020 7220 0533 dsmith@finncap.com
Mark Fidgen 020 7220 0536 mfidgen@finncap.com Oliver Toleman 020 7220 0531 otoleman@finncap.com
David Loudon 020 7220 0530 dloudon@finncap.com
Market Makers 
Steve Asfour 020 7220 0539 sasfour@finncap.com James Revell 0207 220 0532 jrevell@finncap.com
Russell Jackson 020 7220 0538 rjackson@finncap.com
Investment Companies
Johnny Hewitson 020 7720 0558 jhewitson@finncap.com Mark Whitfeld 020 3772 4697 mwhitfeld@finncap.com
Monica Tepes 020 3772 4698 mtepes@finncap.com

60 New Broad Street
London EC2M 1JJ
Tel 020 7220 0500
Fax 020 7220 0597
Email info@finncap.com
Web www.finncap.com
finnCap is registered as a company in England with 
number 06198898. 
Authorised and regulated by the Financial Conduct 
Authority. Member of the London Stock Exchange

*denotes finnCap is contractually engaged and paid by the issuer to produce this material on an 
ongoing basis and it is made available at the same time to any person wishing to receive it.

A marketing communication under FCA Rules, this document has not been prepared in 
accordance with legal requirements designed to promote the independence of investment 
research and is not subject to any prohibition on dealing ahead of the dissemination of 
investment research.

This research cannot be classified as objective under finnCap Ltd research policy. Visit 
www.finncap.com

The recommendation system used for this research is as follows. We expect the indicated target 
price to be achieved within 12 months of the date of this publication. A ‘Hold’ indicates expected 
share price performance of +/-10%, a ‘Buy’ indicates an expected increase in share price of more 
than 10% and a ‘Sell’ indicates an expected decrease in share price of more than 10%.

Approved and issued by finnCap Ltd for publication only to UK persons who are authorised 
persons under the Financial Services and Markets Act 2000 and to Professional customers. Retail 
customers who receive this document should ignore it. finnCap Ltd uses reasonable efforts to 
obtain information from sources which it believes to be reliable, but it makes no representation that 
the information or opinions contained in this document are accurate, reliable or complete. Such 
information and opinions are provided for the information of finnCap Ltd's clients only and are 
subject to change without notice. finnCap Ltd’s salespeople, traders and other representatives may 
provide oral or written market commentary or trading strategies to our clients that reflect opinions 
contrary to or inconsistent with the opinions expressed herein. This document should not be copied 
or otherwise reproduced. finnCap Ltd and any company or individual connected with it may have a 
position or holding in any investment mentioned in this document or a related investment. finnCap 
Ltd may have been a manager of a public offering of securities of this company within the last 12 
months, or have received compensation for investment banking services from this company within 
the past 12 months, or expect to receive or may intend to seek compensation for investment 
banking services from this company within the next three months. Nothing in this document should 
be construed as an offer or solicitation to acquire or dispose of any investment or to engage in any 
other transaction. finnCap Ltd is authorised and regulated by the Financial Conduct Authority, 
London E14 5HS, and is a member of the London Stock Exchange.
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